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Identifying Sustainable Growth 
in Foreign Markets

INTRODUCTION

Overseas equity markets have faced an uphill battle over the past few 

years as they confronted a difficult global recovery. Periods of positive 

sentiment have proved short-lived as even extraordinary easing measures 

have not been able to foster sustained economic expansion. In Europe, 

the ongoing sovereign debt crisis continues to create headwinds of 

uncertainty and instability, tipping the euro zone back into a recession. 

In China and other influential emerging markets, economic growth has 

been on a bumpy course. Although global economic conditions have 

improved since 2008, the overseas investing environment remains 

difficult. So why invest internationally now?

Despite the overhang of the global economy, significant long-term 

growth opportunities do exist in overseas markets. The challenge is 

finding those opportunities and having the conviction to capitalize on 

them. We believe the answer to this challenge is active management. Our 

goal as active, bottom-up investors is to find where growth is occurring 

around the globe and to find companies that can participate in that 

growth on a sustainable basis. We are acutely aware that the near-term 

outlook in foreign economies is not all roses, and that it will take time for 

global economic growth to fully recover to its pre-crisis level. However, 

we believe that our investment process and the key characteristics we 

look for in companies have led us to attractive growth opportunities that 

we believe can thrive regardless of the overall environment. 

IDENTIFYING SUSTAINABLE GROWTH  
IN TODAY’S ENVIRONMENT

In addition to identifying long-term secular trends and themes, we seek 

out particular attributes in companies that we believe lead to sustainable 

growth. These attributes include industry leadership, offering of an 

essential product or service, provision of a differentiated solution or 

ownership of unique assets. We believe high-quality companies with 

one or more of these attributes are well positioned to sustain earnings 

growth over the long term. 

What We Seek in a Potential Investment: Attributes that Lead to Sustainable Growth

Industry
Leaders

Unique
Assets

Essential
Products or

Services

Differentiated
Solution
Providers

 

INDUSTRY LEADERS

Industry leaders can be defined in several ways. For example, a company 

can be recognized as an industry leader because it is considered the 

most effective in its industry, has the highest market share, sells more 

products, makes more profit or has a better known brand than its 

competitors. Whether a company possesses one or several of these 

traits, it is typically considered a leader within its respective industry 

and therefore enjoys the benefits that come along with that recognition. 

Some advantages that are associated with industry leadership include 

pricing power, economies of scale, distribution leverage and customer 

recognition. We believe these characteristics help pave the way for 

sustainable earnings growth.

Artisan International Fund – Examples of Industry Leaders

Linde The #2 global player in the industrial gases market

Nestle  The world’s leading food company with more than 25 billionaire brands

Unilever One of the world’s leading food, household products and personal care manufacturers

SABMiller The world’s second-biggest brewer by volume

Anheuser-Busch InBev The largest brewer in the world

Samsung The world’s top mobile phone vendor

Tencent The #1 Chinese internet company based on total users

Baidu China’s leading search engine

One of our highest conviction positions in the portfolio is industry 

leader Linde. Linde is a major player in the global industrial gases 

industry and enjoys the #1 or #2 position in several of its markets. Since 

the early 1990s, consolidation has reduced the number of major global 

players in industrial gases from ten to four, a group which includes 

Linde, Air Liquide, Praxair and Air Products. Together, the group of 

four currently represents roughly 70% market share. These top players 

are able to take advantage of a captive customer base thanks to the 

pervasive take-or-pay contract structure within the industry. 

Industrial Gases Global Market Share (2012E)

Other 20%

TNS 4%

Airgas 6%

Air Products 11%
Praxair 13%

Linde 22%

Air Liquide 24%

Source: Artisan Partners, Deutsche Bank Sep-12. 

Beyond its leading position, we are attracted to Linde’s strong pipeline 

and exposure to faster growing emerging markets. We project 

strong growth in the gas market over the long term on the back of 



manufacturing growth and growing energy demand. We believe Linde 

will be a key beneficiary given its strong market share in this highly 

consolidated industry.

ESSENTIAL PRODUCTS OR SERVICES

We consider a company to possess an essential product or service if it is 

one which consumers deem to be a must have and for which companies 

are able to command strong pricing power. Typically, companies that 

offer essential products or services enjoy stable and growing end-user 

demand and tend to have advantageous pricing power, allowing them to 

raise customer prices without a meaningful impact on demand. Owning 

a product or offering a service that is not considered optional by the end 

consumer creates a demand structure that we believe helps pave the way 

for sustainable earnings growth.

Artisan International Fund – Examples of Companies that offer Essential Products or Services

Liberty Global Leading international cable operator focused on promoting a “triple play”strategy in  
European markets, targeting sales of bundled high-speed Internet, cable television 
and telephone services.

Kabel Deutschland Germany’s largest cable operator. Offerings include several TV products, broadband  
Internet as well as fixed-line and mobile phone services.

Virgin Media Virgin Media provides broadband, TV, mobile and home phone services in the UK

Grifols The Grifols bioscience division offers products made from human plasma, the portion  
of blood which contains essential proteins.

Schneider Electric Schneider Electric provides solutions for secure, uninterrupted power for critical 
applications.

In today’s information world, the perceived need for faster Internet 

services and cable television has continued to rise. These types of 

services increasingly fall into the “must-have” category, signaling 

that consumers will continue to make room in their budgets for these 

items regardless of the macro environs. Over the course of 2012, we 

identified a few attractive investment opportunities in companies within 

the media industry that offer these services. More specifically, we 

initiated positions in European media companies Liberty Global, Kabel 

Deutschland and Virgin Media. 

In our view, these companies are in an especially advantageous position 

versus their traditional telecom peers because they have already invested 

in the necessary technology and infrastructure to offer higher speed 

Internet services, whereas other incumbents cannot offer comparable 

services. With data pointing to accelerating consumer demand for the 

highest-speed broadband, we believe these companies will continue 

to benefit from their network advantage. In addition, the European 

exposure of these companies is concentrated primarily in the better-off 

economies such as Germany, the Netherlands, Belgium and the UK. 

This type of exposure is supportive of long-term growth, in our opinion.

Virgin Media: YOY Growth in Net Customer Additions in the Superfast Internet Category
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Source: VMED 3Q12 earnings presentation

DIFFERENTIATED SOLUTION PROVIDERS

A differentiated solution provider, in our view, is one that offers a product 

or service that creates a valuable competitive advantage, enabling 

the company to exploit high barriers to entry as new entrants would 

need to devote considerable time and capital to building a comparable 

solution. In addition, the provider enjoys advantageous purchasing 

power. Companies which provide differentiated solutions are particularly 

well situated to deliver sustainable growth, in our view, as they offer 

something that other competitors do not. 

Artisan International Fund – Examples of Differentiated Solution Providers

Brenntag As a third-party chemical distributor, Brenntag offers mixing, blending, repackaging 
and other chemical logistics services.

Vopak Global market leader in independent storage of liquid bulk products, occupying a key 
role in oil and chemical supply chains.

Deutsche Post DHL With an emphasis on express parcel delivery, Deutsche Post DHL is the world’s 
leading postal and logistics services group, covering more than 220 countries and 
territories. 

Meggitt UK-based Meggitt specializes in engineering components and systems for aerospace, 
defense and energy customers. 

Zodiac Aerospace Zodiac manufactures and sells products for the aerospace industry, providing 
high-tech equipment as well as safety systems, flight-deck controls and cabin interior 
goods.

Brenntag is an example of one of our portfolio holdings that we believe 

is a differentiated solution provider. The company is a chemical 

distributor that buys chemicals in large volumes and sells them to 

its client base in small quantities. Brenntag takes ownership of the 

product, allowing it to offer other value-added services such as mixing, 

blending, repackaging and labeling. This is in contrast to the traditional 

model where chemical manufacturers distribute their own products. 

Customers benefit from Brenntag’s ability to offer different products 

in smaller sizes, while major suppliers who contract with Brenntag can 

reduce the overhead costs associated with selling to small customers. 

Direct supply continues to account for the majority of total global 

distribution, though the outsourcing and third-party industry, of which 

Brenntag is a part, is gaining momentum. As the trend continues to 

gather steam, we believe Brenntag is optimally exposed and uniquely 

able to capitalize on this development.
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Third-party Chemical Distribution

Market size: €115bn

Share of chemical distribution conducted via third-party distributors: 9%

CAGR of market: 10%

Brenntag’s global market share: 7%

Source: The Boston Consulting Group, January 2010

UNIqUE ASSETS

We also seek out companies which possess unique or hard-to-duplicate 

assets, whether it be the high-speed Internet infrastructure owned by 

the previously discussed European cable companies, or the physical 

railroad network under the ownership of Canadian Pacific Railway. We 

believe companies which possess unique assets are often able to leverage 

a dominant market position, high barriers to entry and pricing power, all 

of which lay a solid foundation for sustainable growth.  

Artisan International Fund – Examples of Companies with Unique Assets

Canadian Pacific Railway Operates the second largest rail network in Canada and is the sixth largest North 
American railroad by revenue.

Schlumberger The world’s leading oilfield services company, offering technology solutions and 
project management to customers primarily in the offshore oil & gas industries.

Liberty Global Liberty Global’s DOCSIS 3.0 network offers subscribers faster Internet speeds 
than incumbent telcos can offer via DSL. Liberty Global’s network has been 
implemented in over 90% of the company’s customer homes. 

Virgin Media Its cable network, the result of a large private investment, delivers high-speed 
broadband connections to over half of all UK homes.

Kabel Deutscheland Kabel Deutscheland continues to upgrade its cable network for high-speed 
Internet access, providing speeds of 100 Mbps to over 10 million households.

Canadian Pacific Railway (CP) is one of Canada’s oldest corporations. 

It provides rail and intermodal freight transportation services across 

Canada and parts of the U.S. via the approximately 14,700 track miles 

it owns or operates. More importantly, the particular geography of the 

company’s tracks yields the most favorable access to grain, potash, coal 

and domestic oil sources of all the public Class 1 railroads. For example, 

CP and its partners are uniquely positioned to serve demand in the 

Bakken area, where oil drilling is expected to continue at strong levels 

for at least the next ten to twenty years. With little access to pipelines, 

producers in the isolated area are turning to rail tank cars to haul oil. A 

large percentage of the recent increase in crude oil production has taken 

place in North Dakota, and CP is one of only two producers with tracks 

in this part of the Bakken region. CP has rapidly expanded its shipments 

of crude oil, targeting 70,000 carloads in 2013, a sizeable jump after 

moving only about 500 such loads in 2009. 

Canadian Pacific Crude Oil Shipments
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Source: Bloomberg and company reports

In the past, the company’s geographical footprint had been both a 

blessing and a curse – though it enjoyed unrivaled access to certain 

regions, the routes were especially challenging, leading to slower train 

speeds and lower fuel efficiency. However, a newly seated management 

team is making strong strides in improving operating efficiencies. After 

a highly publicized proxy battle, E. Hunter Harrison took the reins as 

CEO in June 2012 and the stock reached all-time highs in the following 

months. Expectations are very high for Harrison, an industry legend 

who was formerly at the helm of Canadian National Railway. He has 

laid out aggressive targets for improvements in the company’s operating 

ratio, a figure that reflects the efficiency of a business by comparing 

operating expenses to net sales. By 2016, he is targeting an operating 

ratio range of 63-67%, down from the roughly 77% level of 2012. 

Cost cutting is the centerpiece of the turnaround story: the company 

has already announced significant headcount reductions and yard 

consolidation plans. We believe the company’s ownership of a unique 

asset and strong management team are two crucial elements which will 

lead to strong growth over the long term. 

UPDATE ON PORTFOLIO POSITIONING

Throughout the past year of market volatility, we have stuck to our 

philosophy of maintaining a long-term investment horizon. The 

portfolio changes implemented over the past two years are continuing 

to work in our favor, as indicated by our strong absolute and relative 

performance in 2012. As a result, turnover in the portfolio has been 

relatively low. 

As always, our country and sector weights are a residual of our 

bottom-up stock selection process. Given this philosophy, our portfolio 

will frequently look different than traditional benchmarks such as the 

MSCI EAFE Index. For example, we have historically been underweight 

Japan relative to the MSCI EAFE Index. The country’s massive debt 

load, deflationary environment and appreciating yen have contributed 

to our long-term view that secular growth opportunities are few and 



far between. A meaningful number of holdings in the portfolio are 

categorized as European, though most of our European companies do not 

operate solely in the financially-impaired region. Instead, the companies 

generate significant revenues from markets across the globe, and many 

garner a substantial amount from emerging markets. Examples include 

Germany-based global industrial gases company Linde, UK-based 

global financial services provider HSBC, and Switzerland-based 

nutritional, health and wellness products company Nestle. We believe 

the revenue diversification of these companies, who are leaders in their 

respective fields, will continue to support their ability to grow despite 

the lackluster macro environment.   

From a sector perspective, we have not found many investment 

opportunities in the utilities sector over the past few years because 

utility companies do not generally exhibit the characteristics we look 

for in sustainable growth businesses. We also have not invested in many 

commodity-focused companies due to what we perceive as high levels of 

capital expenditure and low return on equity.

Sector Weights as of 31-Dec-12
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In seeking out companies that exhibit one or more attributes that 

we believe lead to sustainable growth, our research has led us to 

companies in a variety of industries, sectors and regions. We believe 

that the portfolio represents a collection of high-quality companies 

with sustainable competitive advantages and solid management teams. 

Our active decision making and bottom up process has led us to select 

pockets of growth where we’ve found similar attributes and thus created 

some notable portfolio positioning elements.

AEROSPACE

We have recently increased our exposure to the aerospace industry 

by adding to existing holdings Zodiac Aerospace, Rolls-Royce and 

Meggitt, which collectively represent a play on global demographic 

trends such as growing populations, urbanization and increasing wealth, 

and the related increase in demand for air travel. Zodiac and Meggitt are 

manufacturers of plane components such as safety systems, flight-deck 

controls and cabin interiors. Rolls-Royce is an engine manufacturer, 

earning 53% of its 2012 revenue from the civil aerospace segment.

World Air Traffic  Share of 2011 World RPK 20yr Growth Rate 

Asia Pacific   28% 5.4%

Europe   27% 4.1%

North America   27% 3.3%

Middle East   7% 7.3%

Latin America   5% 5.9%

Commonwealth of Independent States (CIS) 3% 5.4%

Africa   3% 5.0%

Source: Airbus Global Market Forecast 2012-2031, released September 2012. Categorized by airline domicile.
RPK stands for “revenue passenger kilometer”, a transportation industry metric that shows the number of kilometers 
traveled by paying passengers.

We believe these companies are particularly well-positioned to benefit 

from the forecasted 5% annual growth in global air traffic and share 

several characteristics which we find attractive. First, each company 

generates a significant portion of sales from the civil segment (as 

opposed to defense). In the case of Zodiac, we estimate roughly 90% 

of its sales are in the civil space. We believe companies more heavily 

exposed to the civil business will benefit from the very strong order 

and backlog cycle currently being witnessed by Airbus and Boeing, the 

two major global players in the large commercial plane industry. In our 

view, record deliveries, orders and backlog signal long-term earnings 

and top-line growth and also indicate steady cash flow generation. 

In addition, we believe the looming issues of large government debts 

and potential defense cuts won’t be resolved anytime soon, leaving a 

dark cloud over those companies more heavily exposed to the defense 

segment of the aerospace industry. 

Second, our selected aerospace companies generate a significant amount 

of their revenue through aftermarket sales, as opposed to via sales of 

original equipment, or OEM. We believe companies that emphasize 

aftermarket sales benefit from less volatile earnings growth, as measured 

by EBITDA and EPS, and also tend to have consistently higher margins. 

Aftermarket-focused companies also tend to have improving free cash 

flow yields, an important attribute we seek in potential investments. 

CONSUMER STAPLES

We have maintained a fairly sizeable position in companies that 

we deem part of our demographics theme, where we are focused on 

companies with strong brand equity and exposure to the emerging 

markets consumer. In 2011, our exposure to the consumer staples sector 

more than doubled as the result of underlying active stock decisions. 

The amount of capital that we have committed to names within our 

demographics theme remains significant as our weight in the consumer 

staples sector hit a recent high of 32% in July 2012.

Given this significant exposure, we continue to keep a close eye on 

the valuations of these holdings. When valuation targets draw near or 

a particular catalyst within a company warrants a higher conviction 

position, we manage our holdings accordingly, adding and trimming as 

20yr Global  
Annual Traffic  
Growth Rate:  

4.7%
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needed. As a result of our active decision making and methodical sell 

discipline, our total exposure to the consumer staples sector dipped to 

25% at the end of 2012. 

An example of where we made some modest exposure changes included 

a shift in our Anheuser-Busch InBev and SABMiller positions. Both 

companies are global brewers with strong market positions and quality 

management teams, though we recently chose to increase our position 

in SABMiller. SABMiller has the highest exposure to emerging markets 

among its global brewery peers and we believe its valuation is currently 

more compelling than that of other competitors. Anheuser-Busch InBev, 

whose stock price gained 39% in 2012, was reduced from a 5% position 

at the start of 2012 to roughly 3.5% to end the year. Meanwhile, we 

increased our position in SABMiller by roughly 70 basis points over the 

same time period.  

FINANCIALS

We would like to take this opportunity to discuss our exposure to the 

financials sector, specifically European commercial banks, which have 

been a topic of much discussion among investors this year. The buzz 

is understandable: European commercial banks posted a gain of 28% 

in the MSCI EAFE Index in 2012, and the financials sector as a whole 

returned 32% in local terms. Broadly speaking, the European banking 

sector was boosted by accommodative central bank actions and the 

ECB’s sweeping declaration of support for the euro currency bloc. 

These actions have improved the short-term prospects for some banks’ 

balance sheets, regulatory standings and liquidity ratios, but growth and 

sustainability in actual earnings may be some way off in the future. 

Our allocation decisions are always the result of our stock picking 

process. Over the course of 2012, by adding to our holdings in global 

banks and insurers, our financials exposure edged up by roughly 6% to 

be nearly 22% at year-end, though we still finished underweight versus 

the MSCI EAFE Index. We increased existing positions in holdings such 

as Munich Re, HSBC, Prudential, and other financial companies which 

fit our investment criteria. We also made a few select new purchases, 

including UBS. We took advantage of the recent opportunity to reinvest 

in UBS at what we believe are attractive valuation levels. UBS recently 

announced plans to largely exit parts of its investment banking business, 

opting to instead focus on its wealth and asset management businesses, 

a decision which we view positively. However, we remain generally 

very cautious about the European commercial banking industry as loan 

growth and returns on equity remain abysmal. We believe the uncertain 

regulatory environment and general macro headwinds make it difficult 

to establish any confidence with regard to future profitability. Though 

valuations may not look demanding at the moment, we feel that the 

vast majority of banks do not exhibit the sustainable growth properties 

which we seek in potential investments.

NOTABLE NEW ADDITIONS

We initiated a new position in Deutsche Post in 2012, a name that 

we have previously held and welcomed the opportunity to reinvest 

at attractive valuation levels in August 2012. The Germany-based 

company provides logistics and mail delivery services, both domestically 

and internationally. Although the shares may experience short-term 

turbulence from euro zone macro concerns, we believe they company’s 

long-term growth story is compelling. The growth engine of the group 

is its DHL express delivery business, where we think EBIT has the 

potential to double over the next five years. DHL, which represents 

75% of the group’s revenues, has strong market share positions in fast- 

growing markets in an industry with high barriers to entry and a limited 

number of suppliers. We estimate that 40% of the company’s volume in 

the express segment is in emerging markets. In an environment where 

traditional mail volume is declining and its competitors are facing a 

host of challenges, we believe Deutsche Post is uniquely positioned to 

produce sustained long-term earnings growth. As of year-end, the name 

was counted among our top twenty holdings.

We also uncovered an interesting pocket of growth in Germany-based 

company Henkel, which ended the year among our larger holdings. 

Currently, 43% of sales for the household and personal care company 

are generated in emerging markets, a figure which the company has 

targeted to increase to 50% by 2016, giving it meaningful exposure 

to consumers in faster-growing economies. In addition, the company 

boasts a healthy balance sheet and actively looks to make small- to 

mid-size acquisitions to accelerate organic growth. With regard to 

particular drivers of sustainable growth, the company enjoys a dominant 

market share globally in the adhesives division, and regionally in the 

consumer division, allowing it to leverage strong pricing power.

FINAL COMMENTS

Though we are optimistic 2013 will bring more positive news from a 

macro perspective, we also recognize the reality of continued uncertainty 

as global economies work their way towards more sustainable economic 

growth. As the deleveraging process continues, policymakers around 

the globe are seeking a viable balance between growth and austerity. 

For the most part, we expect easing measures to continue on a large 

scale and rates to remain low. Europe will face continuous pressure to 

refinance sovereign debts and to find an agreeable solution that will 

allow fiscal integration among euro member countries. A Greek exit is 

still within the realm of possibility, and even more likely is a Spanish 

request for formal support. The prospect of elections in Italy and 

Germany, slated for April and September 2013 respectively, may put 

the brakes on any large-scale reforms. Another risk exists in the form of 

U.S. politicians tipping the U.S. economy into a recession and further 

hindering a normalization of the markets. In emerging markets, some 



large economies, such as Brazil, had relatively low growth in 2012 while 

other others like Korea, Mexico and Turkey are indicating an upward 

trend in potential growth. Meanwhile, China is working to maintain its 

soft landing and fan the flames of strength seen in the second half of 

2012, as investors keep a keen eye on the nation’s political transition. 

Our investment process has always focused on high-quality companies. 

We are confident in the fundamental strength of our portfolio and 

believe that it will serve our investors well in this current environment. 

We expect that our discerning investment approach and focus on quality 

should continue to reward our investors over the long term.

EXPERIENCED & DEEP INVESTMENT TEAM

Artisan’s Global Equity investment team combines the benefits of strong 

leadership with the creative ideas of experienced, focused research 

analysts. We believe that this approach allows us to leverage a broad 

set of perspectives into a dynamic portfolio. Our team consists of nine 

research analysts, supported by seven associate analysts. Each has 

significant experience within their sectors or regions of expertise. Each 

member of our team travels overseas frequently to research investment 

opportunities. Company visits are a key component of our investment 

process, providing an opportunity to develop an understanding of a 

company, its management and its current and future strategic plans. 

ARTISAN GLOBAL EqUITY INVESTMENT TEAM

ArTISAn InTErnATIonAL FUnD

Analysts  Sector/region Investment Experience Primary Location

Michael Carruthers Telecommunications/Media 21 yrs San Francisco

Andrew Euretig Industrials 9 yrs San Francisco

David Geisler Consumer 14 yrs San Francisco

Charles Hamker Consumer 23 yrs San Francisco

Maciej Rygiel Energy 13 yrs San Francisco

Andrew Ziccardi Consumer/Real Estate 7 yrs San Francisco

Claudia Corra Financial Services 23 yrs New York

Eric Shen Health Care 13 yrs New York

Brice Vandamme Financial Services 10 yrs London

Chris Smith Consumer 12 yrs London

Richard Logan Chemicals 15 yrs London

Stephen Chan Asia Pacific 21 yrs Singapore

Mark L. Yockey, CFA
Portfolio Manager
32 years of investment experience

Charles-Henri Hamker
Associate Portfolio Manager
23 years of investment experience

Andrew J. Euretig
Associate Portfolio Manager
9 years of investment experience

Average Annual Total returns

As of 30-Jun-13 YTD 1Yr 3Yr 5Yr 10Yr Inception1 Expense Ratio2

Artisan International Fund (ArTIX) 5.98% 20.38% 15.17% 2.05% 9.30% 9.91% 1.19%

MSCI EAFE Index 4.10  18.62  10.04  -0.63  7.67  4.43 – 

MSCI All Country World ex-U.S. Index -0.04  13.63  7.99  -0.80  8.62  5.11 – 

Source: Artisan Partners/MSCI. 1Fund inception date: 28-Dec-95. MSCI EAFE Index starts 31-Dec-95 and MSCI ACWI ex U.S. Index performance represents linked performance data for the MSCI ACWI (Gross) Index from 31-Dec-95 to 31-Dec-00 and the MSCI 
ACWI (Net) Index from 1-Jan-01 forward. 2For the fiscal year ended 30-Sep-12.

The performance quoted represents past performance, which does not guarantee future results. The investment return and principal value of an investment in the Fund will 
fluctuate, so that an investor’s shares, when redeemed, may be worth more or less than their original cost. Current performance may be lower or higher than the performance 
data quoted. For current to most recent month-end performance information, call 888.454.1770. The performance information shown does not reflect the deduction of a 2% 
redemption fee on shares held by an investor for 90 days or less and, if reflected, the fee would reduce the performance quoted.



FOR MORE INFORMATION PLEASE CALL 888.454.1770

Investors should consider carefully before investing the Fund’s investment objective, risks and charges and expenses. For a prospectus or summary prospectus, which contains that 
information and other information about the Fund, please call us at 888.454.1770. Please read the prospectus or summary prospectus carefully before you invest or send money.

International investments involve special risks, including currency fluctuation, lower liquidity, different accounting methods and economic and political systems, and higher transaction costs. These risks typically are greater 
in emerging markets. Securities of small- and medium-sized companies tend to have a shorter history of operations, be more volatile and less liquid and may have underperformed securities of large companies during some 
periods.  Growth securities may underperform other asset types during a given period. 

The views and opinions expressed are based on current market conditions at the time of publication, which will fluctuate and those views are subject to change without notice. While the information contained herein is believed to be reliable, 
there no guarantee to the accuracy or completeness of any statement in the discussion. This material is for informational purposes only and should not be considered as investment advice or a recommendation of any investment service, 
product or individual security. Any forecasts contained herein are for illustrative purposes only and are not to be relied upon as advice or interpreted as a recommendation.

For the purpose of determining the Fund’s holdings, securities of the same issuer are aggregated to determine the weight in the Fund. The discussion of portfolio holdings does not constitute a recommendation of any individual security. 
The holdings mentioned above comprise the following percentages of the Fund’s total net assets (including all share classes) as of 31-Mar-13: Anheuser-Busch InBev NV 3.7%; Baidu Inc 2.6%; Brenntag AG 1.4%; Canadian Pacific Railway 
Ltd 3.7%; Deutsche Post AG 2.0%; Grifols SA 0.5%; Henkel AG & Co KGaA 1.8%; HSBC Holdings PLC 2.1%; Kabel Deutschland Holding AG 1.7%; Koninklijke Vopak NV 0.7%; Liberty Global Inc 0.8%; Linde AG 4.1%; Meggitt PLC 0.8%; 
Munich Re 3.0%; Prudential PLC 0.5%; UBS AG 1.2%; Nestle SA 3.5%; Rolls-Royce Holdings PLC 0.6%; SABMiller PLC 2.4%; Samsung Electronics Co Ltd 0.6%; Schlumberger Ltd 1.6%; Schneider Electric SA 1.6%; Tencent Holdings Ltd 
1.1%; Unilever NV 3.3%; Virgin Media Inc 0.5%; Zodiac Aerospace 1.3%. Securities named in the Commentary, but not listed here are not held in the Fund as of the date of this report. Portfolio holdings are subject to change without 
notice and are not intended as recommendations of individual securities. All information in this report includes all classes of shares, except performance and expense ratio information and is as of 30-Jun-13 unless otherwise indicated. 

Performance attribution is used to evaluate the quality of the separate decisions that go into the management of an investment portfolio compared to a benchmark index. Performance attribution analysis attempts to isolate the effect 
and measure the return contribution of market allocation (Allocation Effect), which analyzes the positive/negative impact of a portfolio’s allocation to groupings such as geographic regions or market sectors, and stock selection (Selection 
Effect), which analyzes the positive/negative impact of a manager’s security ownership and weighting decisions within a broader grouping. For international portfolios those effects are calculated in local currency terms and a separate 
calculation (Currency Effect) is done to analyze the positive/negative impact of a portfolio’s exposure to foreign currency movements. Attribution is not exact, but should be considered an approximation of the relative contribution 
of each of the factors considered.

The Global Industry Classification Standard (“GICS”) was developed by and is the exclusive property and a service mark of MSCI Inc. (“MSCI”) and Standard & Poor’s, a division of The McGraw-Hill Companies, Inc. (“S&P”) and is 
licensed for use by Artisan Partners. Neither MSCI, S&P nor any third party involved in making or compiling the GICS or any GICS classifications makes any express or implied warranties or representations with respect to such standard or 
classification (or the results to be obtained by the use thereof), and all such parties hereby expressly disclaim all warranties of originality, accuracy, completeness, merchantability and fitness for a particular purpose with respect to any of 
such standard or classification. Without limiting any of the foregoing, in no event shall MSCI, S&P, any of their affiliates or any third party involved in making or compiling the GICS or any GICS classifications have any liability for any direct, 
indirect, special, punitive, consequential or any other damages (including lost profits) even if notified of the possibility of such damages.

The MSCI information may only be used for your internal use, may not be reproduced or redisseminated in any form and may not be used as a basis for or a component of any financial instruments or products or indices. None of the MSCI 
information is intended to constitute investment advice or a recommendation to make (or refrain from making) any kind of investment decision and may not be relied on as such. Historical data and analysis should not be taken as an 
indication or guarantee of any future performance analysis, forecast or prediction. The MSCI information is provided on an “as is” basis and the user of this information assumes the entire risk of any use made of this information. MSCI, 
each of its affiliates and each other person involved in or related to compiling, computing or creating any MSCI information (collectively, the “MSCI Parties”) expressly disclaims all warranties (including, without limitation, any warranties 
of originality, accuracy, completeness, timeliness, non-infringement, merchantability and fitness for a particular purpose) with respect to this information. Without limiting any of the foregoing, in no event shall any MSCI Party have any 
liability for any direct, indirect, special, incidental, punitive, consequential (including, without limitation, lost profits) or any other damages. (www.mscibarra.com)

The MSCI EAFE Index is an index of companies in developed markets, excluding the U.S. and Canada. The MSCI EAFE Growth Index is an index of companies in developed markets, excluding the U.S. and Canada, that exhibit growth 
investment style characteristics according to MSCI’s methodology. MSCI ACWI (All Country World) Ex U.S. Index is an index designed to measure equity market performance in the global developed and emerging markets, excluding the 
United States. The indices are unmanaged, market-weighted indices. The returns of the indices include net reinvested dividends but, unlike the Fund’s returns, do not reflect the payment of sales commissions or other expenses incurred in 
the purchase or sale of the securities included in the indices. An investment cannot be made directly into an index. 

A mutual fund’s NAV is the value of a single share and is computed daily using closing prices as of the NYSE closing time – usually 4:00 p.m. Eastern Time, but sometimes earlier. Securities for which prices are not readily available (such 
as when there are significant changes in one or more U.S. market indices) are valued at a fair value under the Funds’ Valuation Procedures as described in the Funds’ prospectus. When fair value pricing is employed, the value of a portfolio 
security used by the Fund to calculate its NAV may differ from (and consequently be higher or lower than) quoted or published prices for the same security. Fair value pricing is not employed by market indices.

Quotations of mutual fund performance are calculated using NAV and are therefore impacted by fair value pricing.

CAGr represents compound annual growth rate, the year-over-year growth rate over a specified period of time. EBITDA represents earnings before interest, taxes, depreciation and amortization. It is an indicator of a company’s financial 
performance. EPS represents earnings per share, the portion of a company’s profit allocated to each outstanding share of common stock. EPS is an indicator of a company’s profitability. Free cash flow yield is a ratio calculated by taking 
the free cash flow per share divided by the share price. It is an overall return evaluation of a stock. EBIT represents earnings before interest and tax, an indicator of a company’s profitability calculated as earnings before deduction of interest 
payments and income taxes.

Artisan Funds offered through Artisan Partners Distributors LLC (APDLLC), member FINRA. APDLLC is a wholly owned broker/dealer subsidiary of Artisan Partners Holdings LP. Artisan Partners Limited Partnership, an investment advisory firm 
and adviser to Artisan Funds, is wholly owned by Artisan Partners Holdings LP.

Copyright 2013 Artisan Partners Distributors. All rights reserved. 

For Financial Professional Use Only.

not FDIC Insured  |  no Bank Guarantee  |  May Lose Value 7/10/13 – A13634L_vIS


